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DISCLAIMER
oVl

CONFIDENTIALITY; NOTE REGARDING FORWARD-LOOKING STATEMENTS

This presentation (the “Presentation”) of Cloud DX Inc. (“‘Cloud DX’ or the “‘Corporation”’) and the
material contained herein are strictly confidential and are not to be disclosed to the public, reproduced
or distributed to any other person or published, in whole or part, for any purpose whatsoever. This
Presentation is for information purpases of the recipient only and shall not constitute an offer to
sell, or a solicitation or an offer to buy, any securities of the Corporation in any jurisdiction where
such offer, solicitation or sale would be unlawful. The information contained herein is subject
to change without notice and is based on publicly avallable information, intemally developed data
and other sources. Where any opinion or belief is expressed in this Presentation, it is based on
the assumptions and limitations mentioned herein and is an expression of present opinion or belief
only. This Presentation should not be construed as legal, financial or tax advice to any individual,
as each individual's circumstances are different. The recipient of this Presentation should consult
with its own professional advisors regarding its particular circumstances. Unless defined herein, all
capitalized words shall have the meanings ascribed to them elsewhere in the Presentation.

This Presentation contains certain forward-ooking statements and forward-looking information
(collectively referred to herein as “forward-looking statements”) within the meaning of applicable
securities laws. All statements other than statements of historical fact are forward-looking
statements. ForwardHooking statements are often, but not always, identified by the use of words
such as “anticipate”, “achieve”, “could”, “believe”, “plan”, “intend”, “objective”, “continuous”,
“ongoing”, “estimate”, “outlook”, “expect’, “may”, “will”, “project”, “should” or similar words,
induding negatives thereof, suggesting future outcomes. ForwardHooking statements in this
Presentation may include, among other things, statements about: our business strategy and
performance expectations, induding sales growth expectations; general expectations regarding
the growth of, frends in and projected value of the remote patient monitoring (“RPM”) market;
our revenue and revenue growth models; expected opportunities for market share penetration and
our expected sales pipeline; the expected long term impacts of COVID-19 on demand in the RAM
market; the availability of govemment funding, grants and private insurance coverage to subsidize
products and services in the RAM industry, including our products and services; our plans for
future products and services, and for enhancements to our existing products and services; our
future intellectual property; expectations regarding key areas of growth in the industry; our future
growth strategy and growth rate; expectations regarding future revenue, revenue growth, profit
and loss, cost of goods sold, gross margin, selling, general and administrative expenses, other
income and expenses and EBITDA, including our expectation of becoming EBITDA-positive in
2022; our competiive market and the expected revenue growth, future revenue, EBITDA and
margins for certain of our competitors; the expected pro formacapitalization of the Corporation;

the nature, timing and price of the Offering; the expected business combination fransaction with a
listed Canadian reporting issuer; the expected future board of directors assuming completion of the
business combination; and the use of proceeds of the offering. Such statements and information
are based on numerous assumptions regarding present and future business strategies and the
environment in which the Corporation will operate in the future, including: the demand for our
products and services, including from existing customers; our ability to upgrade technology and
develop technological improvements; anticipated costs and our ability to achieve goals; our ability
to attract and retain experienced personnel and executive leadership; our ability to anticipate the
future needs of our customers; our ability to maintain supplier and customer relationships; sales
opportunities available to us; our ability to increase revenue by increasing our sales and marketing
expenses; the creditworthiness of our contract counterparties; that our products and services will
remain competitive by outperforming standard devices of our competitors; our ability to obtain all
necessary regulatory approvals and patent and intellectual property protections for our products
and services; the continued integration of our products and services with leading third-party
devices, operating systems, apps, web browsers and APl integrations; the continued availability
of govemment funding, grants and private insurance coverage to subsidize products and services
in the RAM industry, including our products and services; our ability to access future capital
investment; the size of the Offering; the completion of the Offering; and the use of proceeds
therefrom; and to the extent needed, that additional financing is available. Athough we believe
that the assumptions underlying these statements are reasonable, they may prove to be incorrect.
Given these risks, uncertainties and assumptions, you should not place undue reliance on these
forward-looking statements.

Forward-Hooking statements in this Presentation are subject to known and unknown risks,
uncertainties and other important factors that may cause the actual results to be materially
different from those expressed or implied by such forward-looking statements, including but
not limited to: the fact that Cloud DX is an early stage company with a short operating history
and may not actually achieve its plans, projections, or expectations; the fact that Cloud DX is
not expected to generate profit in the foreseeable future and will continue to incur significant
operating losses while it continues further research and development, pursues regulatory
approvals and commercialization of its products and further implements its business plans; the
business model and certain key development stage products are unproven and may never be
successful or generate any significant revenues or profits; our ability to manage our operating
expenses, which may adversely affect our financial condition; research to date of certain products
of Cloud DXis in the early stages with limited clinical data and no assurance can be given that

TSXV:CDX

the preliminary data will ultimately be validated or lead to successful commercial products; our
ability to remain competitive as other better financed competitors develop and release competitive
products; changes in laws; regulatory uncertainties; a substantial delay or denial in the approval
by the FDA or other negative regulatory processes or limitations on Cloud DXs abilities to test or
market its products consistent with their intended uses, could result in a material adverse effect
on Cloud DXs business plans, results of operations, and financial conditions; our dependence on
our intellectual property rights; our ability to successfully maintain and enforce our intellectual
property rights and defend third-party daims of infringement of their intellectual property rights;
the impact of intellectual property litigation that could materially and adversely affect our business;
our failure to develop new and innovative products; our reliance on novel technologies which
presently include investments in innovative medical technologies; the impact of technological
changes on our products and industry; our failure to develop technological upgrades and new
technologies; the impact of product liability daims that could materially and adversely affect
our business; our ability to attract, retain and motivate qualified personnel and key employees;
failure of counter-parties to perform their contractual obligations; business, economic and market
conditions; demand and pricing for our products; whether Cloud DX can continue as a going
concem will be dependent on raising additional capital and ultimately reaching profitability;
our requirement to raise additional financing to fund operating losses and among other things,
continue product development and testing, pursue regulatory approvals, develop sufficient
marketing and distribution networks, create a sufficient network of trained doctors capable of
using our products, purchase fixed assets and pay salaries and other operating expenses and
expand manufacturing capabiliies and create inventory; the broad discretion of the board of
directors of Cloud DX to apply proceeds from financings; the retum of capital and the realization
of gains, if any, from an investment in Cloud DX will occur only upon sale, licensing or other
significant liquidity transaction, or the Corporation obtaining meaningful profitability; and there
presently being no market, public or private, for the securities of Cloud DX

Except as required by law, we undertake no obligation to update or revise any forward-looking
statements, whether as a result of new information, future event or otherwise, after the date on
which the statements are made or to reflect the occumence of unanticipated events. Neither we
nor any of our representatives make any representation or warranty, express or implied, as to the
accuracy, sufficiency or completeness of the information in this Presentation. Neither we nor any
of our representatives shall have any liability whatsoever, under contract, tort, trust or otherwise,
to you or any person resulting from the use of the information in this Presentation by you or any of
your representatives or for omissions from the information in this Presentation.

Unless otherwise noted, all figures are in US Dollars. 2B 4, FraH7FHHETT.
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INTRODUCTION M4 TSXV:CDX

FUNDING & COMPANY

Cloud DX is on a mission to make healthcare better for everyone.
Cloud DX fir /& 1k A4 NS RE 5 4 Hb =252 Py 7 IR fE

Founded £1J3Z 1 Jg] 2014

We do that by creating and commercializing new medical devices, ——
mobile apps and clinical services to improve the delivery of care Fgrtlflcatlons 150 13485
outside the four walls of a clinic or hospital . A i A& w4k BT i Health Canada MDL
RS A #28l SLFHARFE A PR IR 552K s 12 B sl = Be A R 47 BRI 55 o Health Canada MDEL

HEALTH ; ;
Cloud DX is a disruptor in the new and rapidly growing fields CII_:EEéD CANADA FDA Registration
of virtual care, telehealth and digital medicine. / Cloud DX}& FDA 510(k)
REFUFFBE L 782 D7 AR (55 7 S5 T PR AR PR o 38 - A 1 R 7 FDA MDDS
Equity Raised A% $29.0 million CAD / 2900 /i/nt. Offices /A%  Kitchener, ON (Tech Centre) ZAKIEE TN (FoRAt»)
Non-Dilutive Funding FEAER ST $4.5 million CAD / 450 /5 17C Brooklyn, NY (US HQ) 41 Zifi & vi bk (SEEEE)
Total Funds to Cloud DX 3541 $33.5million CAD / 3350/ /15t Auditors® 4144 MNP
Grants to Partners % & 1F . . Legal #:f
R [ B 4 $11.0 million CAD / 11005 inc

" Includes ‘other income’ directed to Cloud DX for research & commercialization £/ F-#F 75 Al b 145 FCloud DX HS H e A"
" Funding to 3rd parties for R&D directly benefiting Cloud DX, not counted as income. ** /ij 7= 7y #EHLEE S/ FIiA, E#(ECloud DXZa5, i AMKA.
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EXECUTIVE TEAM & &
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Cloud DX leadership combines extensive startup, scale up, public company and clinical

experience. / Cloud DX%1 5 B AHA £ & ek, § R, A= A

Robert Kaul
Founder & CEO

BYIEN FE B AT B
A serial entrepreneur
with 3 successful exits;
former CEO of Biosign
Technologies Inc. (TSXV:BIO)
—MNEH =R SIR & &
gLk ; H{EBiosign
Technologies Inc.
(TSXV:BIO) M HEHATH .

o))
e

Anthony Kaul
Co-founder & COO

Ba eI N B EEEE
Founder & former CEO of
HigherBracket Online Media;
HR and supply chain expert
/ HigherBracket Online
Mediafffil4s AFIHTCEO ; A
IR N L oK

Dr Sonny Kohli
Co-founder & CMO

RO NH R EHE
Practicing ICU physician,
Halton Healthcare; former
Canadian Space Agency
astronaut candidate,
public speaker / Halton
Healthcare#ICUH L B2 ;
HIYEYNIVNEES IR 3
N, NILEE

mIRE N

Stephanie Bird
CA, CPA #1100
CFO E/iEI % B
Multidiscipline executive
with deep experience leading
finance, operations

and risk management
teams AN FM%. ia
B RN ARG A A A TR JE

LI 2 T =

clouddx.com
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TEAM HRA\

BOARD OF DIRECTORS &£54&

Robert Kaul

Former CEO & director of Biosign
Technologies Inc. (TSXV:BIO)
¥ {T-Biosign Technologies Inc.

(TSXV:BIO)H & iR AT B e

Dr Sonny Kohli

Former director of Biosign; currently
enrolled at ICD-Rotman Directors
Education Program & {FBiosignf)&%, H
ATt TICD-Rotman# H# & IR 224

o »

Dr Constantine Zachos 2+
Practicing physician; currently director at

Exerkine Corporation, Toronto, ON
POl EIm s BT KHE 4 246 £ TiiExerkine

Brad Miller ~a~

Founder & CEO of Advantec Global;
former director of Parklt Enterprise Inc.
(TSXV:PKT) / Advantec GlobalfJf4 A\ 3

HEHATE, % EParklt Enterprise Inc.

TSXV:CDX

Michele Middlemore &
Former Cloud DX interim-CFO, Chartered
Accountant; former VP of Hospice
Toronto ¥ {fCloud DXI& EEHATE, ¥
Wi, % {FHospice Torontofl] F 3k

William Charnetski 22
Former Ontario Health Innovation Strategist; currently
EVP at PointClickCare; former director at Waterfront
Toronto ¥{fOntario Health Innovation 5B i F1

(TSXV-PKT) e Corporation#& % . Waterfront TorontolfJ#& 5, I LPointClickCareft 7RI H;
X Chairman of the Board 7¢ Lead Independent Director £\ Audit Committee Chair A& Audit Committee Member ‘. Compensation Committee Chair & Compensation Committee Member
HHTIE B Bl =G STH it =R A FrIWZE 3 TN P2 3 257
clouddx.com 5 of 21 d > CLOUD DX



ACCOLADES %

RECOGNITION OF EXCELLENCE

MFHFRE
Ré‘é‘i‘gﬂ’gls

— NY METRO —

20 921

Waterloo
MedTech

2019 Startup to Scale
Up Award of Excellence

2020 COVID-19 Innovation
Challenge Co-Winner

o0 SingularityU

o2y Canada
@ Summit

BIGGEST
UPSIDE
d POTENTIAL

AWARD

CANADA’S
MOST
INNOVATIVE
COMPANIES

WINNER

UALCONMWW N
Qo XPRIZE

BOLD EPIC INNOVATOR AWARD

QP —TOP —
%4;% DISRUPTOR
ioe./// wards - %NN
2015 - Winner
Startup of the Year

'_ﬁ‘j"“‘g‘“ 2018 WORLD
A CHANGING Ik
R e
Sl | DEAS we
FINALIST P

TSXV:CDX

For “Exponential technological
progress in the field of consumer-
focused medical technologies with the
greatest potential for expanding access
to healthcare when deployed at scale”
PACHH . "TE LA 2 O RS T BR A
HEUS T IR EARIEE, L&
I EAE Y REETT RS o8 /1"

S IN T ERFACE
C W ALLENGE

2015 - Winner 2 Place

2016 - Finalist
VOTED
2018
Vision to Reality + BY AARP
Aveaxdé . READERS
The visionary | Finalst mnovation

clouddx.com
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MARKET 137 TSXV:CDX

THE VIRTUAL CARE REVOLUTION £ FE)7# 4y

Remote patient monitoring (RPM) and telemedicine enable early interventions by doctors, reduced
hospital admissions, improved patient survivability, and savings up to billions per year 2% A il

(RPM) FIZ A2 By (5 A Be i #E 4T R 900, /b AR AN SR NIAETE %, B T8 B He e

“POST COVID, THERE’'S NO GOING

“THE PANDEMIC HAS BACK. THE WRITING IS ON THE WALL: “>50% OF
USHERED IN THE NEXT PEOPLE LIKE VIRTUAL CARE. CANADIANS’ MOST
TRILLION-DOLLAR HOSPITALS LIKE IT. AND RECENT HEALTH
BUSINESS X% R T INCREASINGLY, INVESTORS ARE ENCOUNTERS ()IV?RE
T— AT LIKING IT TOO ZE#iE Rt 5, BE4% VIRTUAL” “50%LA.L
BELEET . ARBL: A1 L G R\ BT B i 5
Eeotnist H, EREWR. MH, B KEE ViR ERm.
December 5, 2020 %‘&EXK’_&T”
00Tz - Christopher McFadden,
Managing Director of Healthcare at KKR & Co. /
Healthcare at KKR & Co.7E 5 M 44T 2
1. www.cihi.ca 2. Healthcare Finance, Dec 14, 2020 / 202012 /714 3. CMAJ, luly 2020 /202047 A
clouddx.com 7 of 21
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MARKET 173%

TOTAL AVAILABLE MARKET =137

5+

Million

People in Canada over 35

who suffer from COPD,

o0+

Americans who qualify
for reimbursed RPM %

38.2%

Projected

Annual growth of the
RPM market between

TSXV:CDX

$117

Billion

Projected value of the
RPM market by 2025

CHF or their precursors HFHRHRPMFAHIZE A 2020 and 2025 / 2020 $]2025ERPMAi i
& XE50075 LA =355 b 48115000753 £ 20254E[H], RPMTH #rE$11704Z *
LK ANBHECOPD. CHFEL GHEBKEMITAN
HATIR 2 38.2% “
COPD - Chronic Obstructive Pulmonary Disease 515 Z 14 it
CHF - Congestive Heart Failure 7 /i1 14 7 745
1. https://health-infobase.canada.ca/datalab/copd-blog.html 3. https://

2.https://

diseases-conditions/ heart-disease-canada-fact-sheet.html

4. Remote Patient Monitoring (RPM) Market by Product & End User - Global Forecast to 2025
- Markets And Markets, September 15, 2020. 74551 FIE&5H /I FEEZ Ll RPM ) 177

2025 72T Fllf-Markets And Markets , 202049 /715 /o

) cLouD DX


http://www.canada.ca/en/public-health/services/publications/
http://www.cms.gov/medicare/

BUSINESS Y% TSXV:CDX
OUR PROVEN VIRTUAL CARE PLATFORM
BAI& T BIER & L&

Cloud DX goes beyond standard telemedicine offerings through unique data collection hardware,

software & key differentiators / Cloud DXi@ I ARF I E IR WAL . BRAF A OCHE ) 22 e T B, R Bk
T ARERT R RS T b Key Differentiators S:4EH)% % (L %:

: : - Sales to hospitals across Canadala i k4= [ ) B2 i 41
VCaa$s ; 5 p . * i

; e : = - - Beat out top competitors (e.g., GE, Philips,

: : — : Telus) T se4xFF (i1, GE. Philips.

“Virtual Care as a Service £ _b3ZA] B[i = s i'f:f'i'-'-'_ Tlue)

¥ e / /ﬂmﬂn / . - Devices are easier to use %4 5 %5 5 {di Fi

- Remote patient monitoring ZfE & ¥ f)” .nﬁn : - Unique cardiac data gathered Y8 31| () URs U I 20
§ :

- Clinician dashboards Ilfi /K= I iR e - More accurate vital signs 5 #ER 14 ArfAfE!

- Telemedicine visits ZEF2 15 1] « Unified user experience%i — i) H J" & 5
- Text messaging CA(E R . Connected Health Kit . Online Clinician - >90% patient compliance &K MW HHEIL90% 2
- Symptom tracking JiEtRERER : and Mobile App BM . Portal 7E£IIER + 100% patient satisfaction & &4 %1100% >

- Wound care 15 1473 ETEafMEshNHAH AT sk - Excellent clinician approval £t 75 il AR IZE A= A 7] 4
. Patient engagement tools &% 5T H © TEFF :

1. “AComparison and Calibration of a Wrist-Worn Blood 2.“Technology-Enabled Self-Management of Chronic 3. 100% patient satisfaction scores in multiple studies: UAMS, MSH, UNB. 7= Z i 70 17, i
Pressure Monitor for Patient Management”, JMIR, April 2018 Obstructive Pulmonary Disease”, JMIR, July 2020. Ft e 4100%: UAMS, MSH, UNB.  4.Physician net promoter score of 82, “Breathe
f;j?g BRI IR, IMR, 2018 72%%%&%/§ﬁﬁﬁ§ﬁi/ﬁfﬁ75% HE” . JMR.  Right at Home” project, 2018. / 20184, "/F5FIFIR "Ti[, [EAI#HER) 71T H K82 4

clouddx.com 9 of 21 (:' ) CLOUD DX



BUSINESS V5% TSXV:CDX

DIVERSIFIED REVENUE MODEL £ iAtE Wi,

Cloud DX earns revenue by delivering a complete Virtual Care solution. / Cloud DX i #2
T Z AP R DT SRRSO

HH

fikoe

Hardware‘ bﬁﬁi

u u » l = - »
Software & Services ' o L e creare CUStOMizZations Ef]  Licensing ¥H]
ﬁ'#*ﬂﬂﬁ% & sell TATOIE R ECloud DX Fi - Customized surveys sEfil (¥ - Our trademarks AT bR
- Connectivity i%i# % i - White labeling our software
. N /—;5;42 > AT B T
- Software applications 24 . RPM kits for many reimbursed (I:Eontent & features P37 il S E bR RA TP
H use cases T4 % 5 4% 6 1 - Designing bespoke programs
) : et o
- Client support %/ 37 # RPM T £ Inte.gratlon of new hardware Wit & T &
_ _ 4 selection of 3rd devices to the platform¥gr
. Pat.ler.nt compliance & - Curated selection o 3r‘ ‘party IR R I A 5T A
logistics &K MANE &) deviceskE 0o PhIE I =7 &%

clouddx.com 10 of 21 (f ) CLOUD DX



COMPETITIVE ADVANTAGE Z${L% TSXV:CDX

DIFFERENTIATORS = R/4L,

End-to-end UX design Nimbleness R
Proprietary Data ‘?‘ﬁﬁﬁ ﬁﬂ”ﬁ%ﬂﬁﬂ”ﬁux&ﬂ‘ Our team specializes in
Cloud DX's unique devices gather Only Cloud DX controls the entire creating new features in record
data on cardiac functions, RPM user experience including unique time, allowing our clients to
movement and even battery medical devices, mobile apps, and customize their deployment
levels that no other RPM devices clinical dashboards. 1 #Cloud DX¢# faster. KA HIPE S @Il
KT LS SEA R BTG B ST A 160,

K, XA HAMRPM Y 25 o2 U SE 1)

: " Created by, for & with Doctors
Service Excellence A ’
SRR E4sE. [FHEN, SEASE Genuine Innovators E.1F K41 33%

Cloud DX customer service, for _ _
We have deep relationships with the Cloud DX is developing three

patients and clinicians, is

extraordinary —proven by multiple medical community as customers entirely new products. We’ve

100% satisfaction scores in 3rd and investors. Cloud DX raised received over a dozen Innovation
party studies.w 2 AT FREE 2 i, ~$15M in_capital from Physicians. 3k Awards including Canada’s only
Cloud DX /[R5 R AE 3 (R 751 55 % R T FAT R A XPRIZE. / Cloud DXIEEETFA =Fh2 5
— I /T 009 T 5 1 4 S B %. Cloud DXMEAREZET H=im.  FANCARkT T H2 AR,
TIX— A #1$1500 /5 (1% 4. BLHE I K ME— FIXPRIZE.
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BUSINESS I/5%% TSXV:CDX

CUSTOMERS & F°

\o
T
Hamitor | JURAVINSKI i i
sciences | HOSPITAL J \//lt’o“lAI A
f‘\ y BLESSING
B l.l Alberta Health o Hamilon oot
MEDICAL B Services )) CuU rO‘hO Health eaitn system
THERAPIES UNB Sciences \./ ) Interior Health
British Columbia
JL - /l‘\;.'\ y
ARREHAM Kingston Health /‘9"‘?‘ Population Health
STOUFFVILLE — - on et :
HOSPITAL Sciences Centre ™ Research Institute
( CORPORATION Health and Social Services e HEALTH THROUGH KNOWLEDGE
e \ ealt!
(o MAXWELL VSee ACCESS-/\-DOC. HNEg},{, -/ & s, | Wmvares
TELECARE Winnipeg | HOSPITAL
University UC San Dle 0 UNIVERSITY OF .
'!' e °ﬂ:s'.l§§2t|a - 8 UAMS CALGARY Bis1N coinEaLTH GROUP
Edmonton e Sees O S
The Ottawa | L'Hépital e P2 oricon
— : . IENCE
+ Hospital d'Ottawa University Geriatrics }L;]NE\I;\E%;[;%{&SC L
& Internal Medicine
Associates LLC
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BUSINESS V5% TSXV:CDX

TRACTION 5| /j: 2019-2022

Virtual care shifted into high gear in 2020 due to COVID-19
T RTINS, 4 FIEfR20205- 7 N mnd K .

 Cloud DX SaaS contracts typically run for 12to 36 months I N 2 0 2 0
J

and are open-ended on patient numbers / Cloud DXKJSaaS&

R N1 25536/ 1, st Et S B B P B TIENTS

 As patient enrollment increases within a contract,

SaasS revenue increases over time [fi%E & & N BE M EN RO ED
NEHIHE N, SaaSHOA B2 6 I [a] O HERS iy 50 .
e Revenue from licensing agreements and government contracts GREW B I 7 0 0 %

are in addition to SaaS-type contracts & [ ¥ Al BHAEUM & [ W

NIRAESaaSK I £ 7 2 SMN Ny
* 2020 revenue from ongoing contracts increased by >150% over 2019 2 0 2 0 EE 9 H@
and we project a >300% increase in 2021 / 20205k 5 IEAE#H4T & TH 1) Ve o
WONEE20T 9SFEHY N 115098 =, Fedi I3t 202 14 K51 in3009% LA L. 70 O /
TR Oo

e Contracts executed in 2020 account for an estimated

$4.0 million in SaaS revenue projected for 2021-2022 / 2020434 THIE
Bt 5 2i12021-20224F1SaaSi\ N$400 777 .

clouddx.com 13 of 21 (f ) CLOUD DX




GROWTH PLAN Kk E#H X TSXV-CDX

MILESTONES TO DATE #;1F Eﬁi@@lﬁ@_iﬁﬁzﬁ

Cloud DX has accomplished | | N@en Netgeneaton ]| Federst Economic Devsiopment

Agency for Southern Ontario

many critical milestones since A i
our founding in 2014. These are Hamilton DIGITAL
Health TECHNOLOGY
some examples 20144 %37 LLK, | : Hsgiznces - gs‘”’“‘“"s’“‘
Cloud DXTCZ25ERR 12 B2 Tricorder XPRIZE R e
PR, DAR 2 —Lfi 1 04/2017 Scale up
| | PR FAR
2014 2015 2016 2017 2018 2019 2019-2021 2021
Connected Health Kit , ; 2020 Public listing
Asset purchase ; . | Product-market fit g g ATEE T
= ; developed J1k& B | :
- Connected Health T. .1, | |
09/2014 : : 2018 : :
$ : 2015-2017 : %Mannnam ﬁl
BIOJIGN é - IR Yakon .
‘ . N eal an 0ocClal Services TSXV: c DX
b * ingston Health ? Population Health gt
E ; 5‘ S .TWINNERi
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PRODUCTS AND SERVICES F=i RS

GO TO MARKET #: [ 1%

Cloud DX is pursuing three main go-to-market channels in both Canada and the USA
TEINERMZEHE, Cloud DXIELE TR =/ F LTI RiE.

B2B B2B2B

Commercial partners Value added

Hospitals Clinical Practices
resellers Ep-ATEIKEE, HEEZHM

TSXV:CDX

B2G

Provincial Health Authorities Government
projects 4% PANLI, BUFTH

li . o
Client %7 BE RSB
: - Commercial end user Insurance (Medicare, Government contract
Payer 3% {15 Insurance (Medicare, Private) ) o T i e H 2
BE (AR BN Private) fjb&um f - OrRS: (EEER FAND 4
ooy <ingston Health Hamilton - ’ ¥
2}5 ’S'Tgsl"’?"x{ue ;f—ifﬂtr-fs Svﬂi{r'f ﬁggaelrt\Zes VitalAire 22N cwiHEALTH GROUP
Examples \{II(OH AWJ
— <EP th ial Services Froodom To Gronte, Soint To Ackive
o .S”()S;ephs JO~"J,}§§,’¥§U ACCESS % DOC. VSee MAF)F(\ANFELL reshendSocd
Refferal from existing clients Targeted marketing . . . Request for Proposals (RFPs) Relationship
Marketing Direct —email, mail, phone BlG & ' H#itE . & T Cogarkg:;niﬁggﬁe;g%s M%Z%k;tgg marketing Competitive project awardsfiF 3K &+
=TT PR, BB, HUBAHE FREETEIES r HR (RFP) , REER, FEEMIH %
Subscription model: per patient per month T iR 67 EESH
Pricing Hardware can be purchased separately or amortized into subscription payments Fully reimbursed in the United States under Medicare
SED CPT Codes 99453, 99454 fiif|-a] LLEASHIEISE, AT ABEATT B 2 FH, 7536 E rTARYE 2y T OREGCPTARAZ99453 ., 9945458 4.
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PRODUCTS AND SERVICES =& MR % TSXV:CDX

INNOVATIVE TECHNOLOGY PIPELINE Sl A 2%

-
New products in development, validation and commercialization

WEEH R SR AR AL B 2

=

Qi XPRIZE

2

WINNING APP
% 6128/83
| N \\
D] [ ge AL B
D cLoub px
PulseWave2 VITALITI AcuScreen CA™
Wrist cuff spot monitor/iii & & W il{% Wearable monitor 7] ZF 84 Cough Analysis appl% 231 MR
Superior BP, heart rate & respiration monitor Unique low cost wearable earns Smartphone app that screens for the most
gathers unique clinical-grade data we can reimbursement for both cardiac telemetry deadly respiratory diseases in the developing
monetize FEEIMIL T O Z AP IACEE T and continuous BPAlURE AR AR T 28 8 46 9 world incl. TB 7 25 &k Jie H 5] 5 g 25 iy 110 I I
PR B IR R AR, AT LUK H B itk . O JUIE 2 00 R 3% 2882 1f 1 i A5 T IRES L& W CEFEIEEZ) MR REFHLN IR .
Patented Patents pending Patented
PAFER IEAERTE LA PAFERH]
clouddx.com 16 of 21
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PRODUCTS AND SERVICES 7= R %

REVENUE GROWTH E ik

As the post COVID virtual care & digital medicine industry expands exponentially, our
revenues are expected to grow in 4 key areas [ 1 52k P HAE 77T E K R,

FATTHTHN T REE DY A B U K

1. Within Contracts 3l & [H
Current customers are
already ordering more kits &
services HAT% ' C&ELT W
B2 T HAARSS

Hamilton
ﬁ Health

Sciences
Yakon

Health and Social Services

<;’(> MAXWELL

TELECARE

. 2. New Contracts ¥i & [
. We're increasing our sales &

: marketing spend by

‘up to 500% in 2021 / 202148

TIELERIFRA Al B R S
: /In500%.

i+l

as examples - many contracts are
expected to increase orders /%y

B 7= 35 2 5 [ T T4

3. New Products 7=

' As each new product comes to

market, ARR increasesfifi& &/
Bre s BT, ARRZHE N

Outside
prospects in Europe, the Middle
. East & Australia ZEJbE2 41, &
ATAERRH R AR RIS T4

)
PN

TSXV:CDX

4. New Markets F 1%

of N.A. we have
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INVESTMENT DATA & #iE

FINANCIAL SNAPSHOT I44&-#3

Insiders* (Officers and Directors) who own ~32% of issued shares, have agreed to
restrict any sale of shares owned on or before the closing of the Qualifying
Transaction for a period of 12 months. Please see the Filing Statement on SEDAR
for more details on Insider sale restrictions. 15 £132% 2 K AT I G
MEH) CRBLAET 2 H ARG H &S ES% 5 5 45 RN B BT A KR . 1623
SEDAR LS B, AT o< T AR N HE 85 BRI ) BE 22 40719

Post QT 54X 55

Issued and Outstanding 72,094,388
CRAT Iy

Fully Diluted 84,682,700
T A S L

Float yitid % 48,752,730
Insider % &8N LRFi LG 471 32.3%

*as defined by the TSXV 74 /EZ A6 E
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HIGHLIGHTS = &

WHY INVEST IN CLOUD DX? Jfr#t#CLOUD DX?

- Digital and virtual health care are

the world’s fastest growing sectors:

virtual health care alone projected
CAGR of 38% to 2026 M2k HET =~
HA P KB, (W4 EEyT 2]
2026 FMFE KA 38%. !

- At over $250 billion annually virtual
health care is a large and attractive
market for investment.f4E#8i$$2500
AL B BIT A& — AR A 51 T4
B, 2

« Remote patient monitoring (RPM),
a subset of virtual care, is expected
to grow to $117 billion annually
by 2025.zF25% A (RPM) &4k |
PP —AN R, BT RI20254 KK
FGES1170/2. 3

 Cloud DX is an award-winning
technology provider: XPRIZE Bold
Epic Innovator Award; 2021 Edison
Award Winner; many more
awards / Cloud DX&—ANBIRREK
BRI : XPRIZEXE S Q3574
202145 5 31 A= 22 DA K FoAh 22 0

- High quality, recurring revenue:
ongoing contract receipts show
significant year over year growth. &
FRE. RN FFE06 R
Ao B R A K

 Traction: number of patients
enrolled in 2020 by Cloud DX
fo. Z=5|77: 2020
W K TN T

1.Remote Patient Monitoring (RPM) Market by Product & End User - Glob
September 15, 2020. 7% i FIZ& /1 /761 77 HIZE R 2 i (RPM ) 177t

, 20209 /715 H .

2.McKinsey report June 2020. 3 5 £520204£6 /3 /177R 1% .

3.Remote Patient Monitoring (RPM) Market by Product & End User - Glob
September 15, 2020. #2711 FIZ& 3 /1] 7 6l 7 HTZE FEAE 25 (RPM ) 777 45~

202049 H15 /.
clouddx.com

recast to 2025 - ‘
25 2 HK --Markets A

LN

oL SR X,
R A

 Financial strength: multi year

ts And Markets

ecagt to 2025 - Markets And ‘\Mark.e"
IR .- Markets And Markets,,

contracts in the public and private
sectors provide strong cash flow.
WM. AFRREI TN ZES \
EE NN

Patented, inhouse designed
and manufactured tools for
remote patient monitoring.
23w R AT A ) A
T H E3REER

Experienced management
team & board: provides Cloud
DX with broad experience in med
tech & public company domain.
ZRFENETHANNERES: N
Cloud DX#R AT T EOARM i
] SR )2 A

loud DX is a revenue generatin
ity. Cloud DXz



DISCLAIMER #3i5EH

Financial Information: Certain financial information included in this document is unaudited.
There is a material risk that the audited financial results would differ significantly from unaudited
financia information presented herein.

Certain information in this Presentation contain references to nonHFRS measures, such as EBITDA
that do not have standardized meaning under IFRS as prescribed by the Intemational Accounting
Standard Board and are therefore unlikely to be comparable to similar measures presented by
other companies. These measures are provided as additional information to complement IFRS
measures by providing further understanding of the Corporation’s operations from managements
perspective. NoHFRS measures should not be considered in isolation or as a substitute for
analysis of financial information under IFRS.

To the extent any forward looking information in this Presentation constitutes future-oriented
financial information and financial outiook information (collectively, “FOFT?) within the meaning
of applicable Canadian securities laws, such information is being provided as of the date of this
Presentation and is provided for the purpose of providing information: (i) about management's
current expectations and plans relating to the future; and (ii) to demonstrate the potential benefits
of the Corporation’s business plans and strategies, and the reader is cautioned that this information
may not be appropriate for any other purpose and should not place undue reliance on such
FOF1. As with forward-ooking information generally, FOF are, without limitation, based on the
assumptions and subject to certain risks, including without limitation, those set out above under
the heading “Note Regarding Forward-Looking Statements”. The Corporation’s actual financial
position and results of operations may differ materially from management's current expectations
and, as a result, the Corporation’s future revenues, revenue growth, margins, and EBITDA may
differ materially from future-oriented financial information provided in this Presentation. Such
information is presented for illustrative purposes only and may not be an indication of the
Corporation’s actual financial position or results of operations.

Third Party Information: This Presentation also contains or references certain market, industry
and peer group data which is based upon information from independent industry publications,
market research, analyst reports and surveys and other publicly available sources. Although
the Corporation believes these publications and reports to be reliable, it has not independently
verified any of the data or other statistical information contained therein, nor has it ascertained
or validated the underlying economic or other assumptions relied thereon by these sources and
cannot, and does not, provide any representation or assurance as to the accuracy or completeness
of the information or data, or the appropriateness of the information or data for any particular
analytical purpose, and accordingly, disclaims any liability in relation to such information and
data. The Corporation has no intention and undertakes no obligation to update or revise any such
information or data, whether as a result of new information, future events or otherwise, except
as required by law.

Trademarks and Trade Names: The Corporation owns or has rights to various trademarks,
service marks and trade names that it uses in connection with the operation of its business. This
Presentation also contains trademarks, service marks and trade names of third parties, which

are the property of their respective owners. The Corporation's use or display of third parties’
tfrademarks, service marks, trade names or products in this Presentation is not intended to,
and does not imply, a relationship to Cloud DX or an endorsement or sponsorship by or of Cloud
DX Sodlely for convenience, the trademarks, service marks, and trade names referred fo in this
Presentation may appear without the ®, ™ or SM symbals, but such references are not intended
to indicate, in any way, that the Corporation or the applicable third party that is the owner of any
such trademark, service mark or trade name, as applicable, will not assert, to the fullest extent
under applicable law, its right or the right of the applicable licensor to the applicable trademark,
service mark or trade name.

CAUTIONARY NOTE TO RECIPIENTS IN THE UNITED STATES: THS PRESENTATION AND THE
MATERIAL CONTANED HEREIN DCES NOT CONSTITUTE AN OFFER TO SHLL CRA SOLICITATION
CF AN OFFER TO BUY ANY SECURITIES IN CLOUD DX INC. OR 12632926 CANADA LTD. SUCH
AN OFFER AND SOLICITATION MAY ONLY BE MADE PURSUANT TO A PRIVATE SUBSCRIPTION
AGREBVENT AND OTHER APPLICABLE DOCUVENTS (THE “OPERATIVE DOCUVENTS”), WHCH
SHOUD BE READ IN THER ENTIRETY. THE STATEVENTS IN THS PRESENTATION ARE NOT
INTENDED TO BE COVPLETE CRFINAL AND ARE QUALIFED IN THER ENTIRETY BY REFERENCE
TO THE OPERATVE DOCUVENTS. IN THE EVENT THAT THE DESCRIPTIONS CR THE TERVS
DESCRBED HEREIN ARE INCONSISTENT WITH CR CONTRARY TO THE DESCRIPTIONS IN CR
THE TERVS OF THE OPERATIVE DOCUVENTS, THE OPERATIVE DOCUVENTS SHALL. GOVERN
THEREFORE ANY RECIPIENT HERECF SHOULD READ THE OPERATIVE DOCUVENTS AND SHOULD
CONDUCTITS OANINDEPENDENT ANALYSIS OF THE DATAREFERRED TOHEREIN.

THE SECURITIES DESCRBED HEREIN HAVE NOT AND WILL. NOT BE REGSTERED UNDER THE
SECURITIES ACT CF 1933 (THE “SECURITIES ACT”) CR ANY US STATE SECURITIES LAWS CR
UNDER THE SECURITIES LAWS OF CANADA CRANY OTHER JURISDICTION. EACH FURCHASERIN
THE UNITED STATES MUST BE A"QUALIFIED INSTITUTIONAL BUYER' AS DERNED BY RULE 144A
UNDER THE SECURITIES ACT CR AN “ACCREDITED INVESTOR’ AS DEFINED BY REGULATION D
UNDERTHESECURTIES ACT.

Canadian Investor Notice; Statutory Rights of Action: In certain circumstances, purchasers
resident in certain provinces of Canada, are provided with a remedy of rescission or damages,
or both, in addition to any other right they may have at law, where an offering memorandum
(such as this Presentation) and any amendment to it contains a misrepresentation. VWhere used
herein, “misrepresentation” means an untrue statement of a material fact or an omission to state a
material fact that is required to be stated or that is necessary to make any statement not misleading
in light of the circumstances in which it was made. These remedies, or notice with respect to
these remedies, must be exercised or delivered, as the case may be, by the purchaser within the
time limits prescribed by applicable securities legislation. The following summary is subject to
the express provisions of the applicable securities laws, regulations and rules, and reference is
made thereto for the complete text of such provisions. Such provisions may contain limitations
and statutory defences not described here on which the Corporation and other applicable parties
may rely. Purchasers should refer to the applicable provisions of the securities legislation of their
provinces for the particulars of these rights or consult with a legal adviser.

TSXV:CDX

The following is a summary of rights of rescission or damages, or both, available to most
purchasers resident in the province of Ontario, New Brunswick, Nova Scotia and Saskatchewan.
If there is a misrePresentation herein and you are a purchaser under securities legislation in
Ontario, New Brunswick, Nova Scotia or Saskatchewan you have, without regard to whether you
relied upon the misrepresentation, a statutory right of action for damages, or while still the owner
of the securities, for rescission against the Corporation. This statutory right of action is subject to
the following: (a) if you elect to exercise the right of action for rescission, you will have no right
of action for damages against the Corporation; (b) except with respect to purchasers resident in
Nova Scotia, no action shall be commenced to enforce a right of action for rescission after 180
days from the date of the transaction that gave rise to the cause of action; (b) except with respect
to purchasers resident in Nova Scotia, no action shall be commenced to enforce a right of action
for rescission after 180 days from the date of the transaction that gave rise to the cause of action;
(c) no action shall be commenced to enforce a right of action for damages after the earlier of (i)
180 days (with respect to purchasers resident in Ontario) or one year (with respect to purchasers
resident in Saskatchewan and New Brunswick) after you first had knowledge of the facts giving
rise to the cause of action and (ji) three years (with respect to purchasers resident in Ontario)
or six years (with respect to purchasers resident in Saskatchewan and New Brunswick) after
the date of the transaction that gave rise to the cause of action; (d) with respect to purchasers
resident in Nova Scotia, no action shall be commenced to enforce a right of action for rescission or
damages after 120 days from the date on which payment for the securities was mede by you; ()
the Corporation will not be liable if it proves that you purchased the securities with knowledge of
the misrepresentation; (f) in the case of an action for damages, the Corporation will not be liable
for all or any portion of the damages that it proves do not represent the deprediation in value of
the securities as a resullt of the misrepresentations; and (g) in no case will the amount recoverable
in such action exceed the price at which securiies were sold to you. The foregoing is a summary
only and is subject to the express provisions of the Securities Act (Ontario), the Securiies Act
(New Brunswick), the Securities Act (Nova Scotia) and the Securities Act (Saskatchewan), and
the rules, regulations and other instruments thereunder, and reference is made to the complete
text of such provisions contained therein. Such provisions may contain limitations and statutory
defences on which the Gorporation may rely.

In Manitoba, the Securities Act (Manitoba), in Newfoundiand and Labrador, the Securities Act
(Newfoundland and Labrador), in Prince Edward Island, the Securities Act (PEI), in Yukon, the
Securiies Act (Yukon), in Nunawvut, the Securities Act (Nunavut) and in the Northwest Territories,
the Securiies Act (Northwest Tenmitories) provide a statutory right of action for damages
or rescission to purchasers resident in Manitoba, Newfoundland, PHI, Yukon, Nunawut, and
Northwest Tenitories respectively, in circumstances where this Presentation or an amendment
hereto contains a misrepresentation, which rights are similar, but not identical, to the rights
avalilable to Ontario purchasers.

The statutory right of action described above is in addition to and without derogation from any
other right or remedy at law.
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Contact Investor Relations
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TECHNOLOGY CENTRE
HRH L

100 -72 Victoria St South
Kitchener, ON N2G 4Y9
888-543-0944
info@clouddx.com

US HEADQUARTERS
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20 Jay Street, Unit 834
Brooklyn, New York 11201
888-543-0944
info@clouddx.com
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