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DISCLAIMER
s

This Presentation contains statements and information that, to the extent that they are not historical fact, may constitute “forward-looking information”
within the meaning of applicable securities legislation. Forward-looking information may include financial and other projections, as well as
statements regarding future plans, objectives or economic performance, or the assumption underlying any of the foregoing. Forward-looking
information in this presentation includes statements about the objectives and business plans of Swarmio Media Holdings Inc. (the “Company”); the
potential benefits to customers and users of the Company’s platform; potential market size or market opportunities; future revenue streams and billing
models; deals in the Company’s pipeline and whether those transactions will be signed or benefit the Company; and the Company’s ability to scale.
Forward-looking information is based on the reasonable assumptions, estimates, analysis and opinions of management made in light of its experience
and its perception of trends, current conditions and expected developments, as well as other factors that management believes to be relevant and
reasonable in the circumstances at the date that such statements are made, but which may prove to be incorrect. Forward-looking information involves
known and unknown risks, uncertainties and other factors that may cause the actual results, performance or achievements of the Company to differ
materially from any future results, performance or achievements expressed or implied by the forward-looking information. Accordingly, readers should not
place undue reliance on any such forward-looking information. Further, any forward-looking statement speaks only as of the date of this presentation.
New factors emerge from time to time, and it is not possible for the Company’s management to predict all of such factors and to assess in advance the
impact of each such factor on the Company’s business or the extent to which any factor, or combination of factors, may cause actual results to differ
materially from those contained in any forward-looking statements. The Company does not undertake any obligation to update any forward-looking
information to reflect information, events, results, circumstances or otherwise after the date hereof or to reflect the occurrence of unanticipated events,
except as required by law including securities laws. For a more detailed discussion of the risk factors associated with the Company’s business please see the
“Risk Factors” listed in the Company’s prospectus dated November 10, 2021 available at
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Viassive Industry
Tailwinds

AT RS

Video gaming is the largest
entertainment market in the world

with $200+ billion global revenue and
3+ billion players worldwide.

Globally, telcos are struggling to
increase revenue and they need to get
into gaming to monetize millennials and

digital natives.
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250 Miillion
Telco Users
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With our current sales pipeline, we
expect to reach a captive audience
of up to 250 million telco users in

2022. Strategic focus on the regions

with enormous growth opportunity:

Middle East, Asia, Africa and Latam.
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INVESTMENT HIGHLIGHTS / % &% 5% &

Unique
Solution

g o e
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A unique solution with our patented
Latency- optimized Edge Computing
(LEC) technology and our proprietary

gamer engagement and monetization

technologies.
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Multiple Revenue
Streams

EZ Lo S

Vertically integrated platform
with multiple diversified
revenue streams. Well
positioned to benefit from
other sectors such as IOT, 5G,
Crypto, Drones and
Autonomous Vehicles.
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WHAT IS SWARMIO?
4 SWARMIO 2

We enable telecom operators to take a piece of the
booming $200B Gaming Market. / A1 {5 18 E 7 AE
MIEFN K & 115200012 ()% T3 oy — R 22,

We provide a unique turn-key gaming platform that allows
telcos to offer a new gaming service to their existing
subscribers and increase ARPU. / FRAITHRAIL— N JldF ) 22 51
R &, S A A RE R BUA H SR e ik
55, ISEmE T YN (ARPU).

We bring the gamers, telcos and game publishers together
to create a frictionless value stream and help game
publishers engage & monetize our established telcos’
user-base. / FATRFIFARILR . HUAE A w] MR K AT B
REA R, SlIETEMER, TR KIS
IR BEATE @SR S A R H P BRI



PROBLEMS WE ARE SOLVING
* Telcos’ revenues are stagnating and profits are j:jz/ﬂ\] IE Eﬁ!—?‘ ‘\{j% EI/\J I\Eﬂ /—\El&)ﬁ)

declining while capex & opex are increasing. / H
A A FIWNAZRANET, FEE R, 84S
NS S A EILE E T
* OTT (Over-the-Top) players (i.e. Netflix, Apple,

Google) are taking away Telcos’ profits. / OTT
CEET IR IR S5 ) Bex (RIZR K
SR AHO IELEFRIFHAS A AN,

* Telcos are struggling to reach and monetize the
millennial and digital native generation. / {5 A
w) IEAE S sl T4 — A7 A R — 1K,
A EA

* Struggling to reach, engage and
monetize the gamers in Latin
America, Asia, Africa and the
Middle East. / fEf7 T EP. T
AN |2 e S NP O 5 & 7
FIEAL . Z 57 &

~——— 21 ¥

* Facing scalability issue due to
lack of distributed global
infrastructure (Edge Cloud &
Network). / T8t = A 204
BRILANO (GAZ ML)
(i) SR A S A TP TS

* Lagis a huge issue for gamers. Gamers
are frustrated with network latency and
quality. / X TUFRITE kUL, LEIRE—
ANECRHI I . i AR BTSN I 26 ZE IR 1

* Lack of grassroots level community
engagement and support to nurture a
healthy ecosystem. / = 324X 5
MR B RRENAES RS

* Lack of access to simplified payment

methods. / S/ &7 5L TS24 7 e
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embber

A vertically integrated gamer engagement and monetization platform
— N EEBGHR IR S SR 6
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EMBER: A GLOBAL GAMING COMMUNITY ECOSYSTEM
EMBER: EEKJFARAXAES RS

¢

HUB

Ember HUB is a gaming and
esports engagement platform
that offers esports
tournaments, challenges,
interactive point system,
leaderboards, and exclusive
content for the most popular
esports and multiplayer games.
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STORE

Ember STORE is an online e-
commerce store for the gaming
community. Gamers get a
simplified and streamlined
buying experience.
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PAY

Ember PAY is a gamer’s digital/mobile
wallet platform. It integrates telco
DCB (Direct Carrier Billing), mobile
wallets, local payment gateways,
credit card processing and other
regional & local payment gateways.
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Mokt T &, & T F{EDCB
(s Emit s Bahikd,
A SAT IR A5 AR AR DL S
i DX A AAS 1l S AT K

N

EDGE

Ember EDGE is a low latency edge
computing solution. It uses our
patented Latency- optimized Edge
Computing (LEC) technology. It offers
a faster and more responsive services
closer to the gamers.

e MRIEIR 18 %
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Swarmio delivers a
turn-key gaming
platform, Ember,
that allows telcos to
offer a new service
to their existing
subscribers.

Swarmiof& A £ L
T~ F- & Ember ,
S ELAE A F BRI
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Source & https://newzoo.com/

BUSINESS MODEL
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HUB STORE PAY EDGE

Telecom Operators / H{S 1z 5 7

Brand Power Infrastructure Payments Marketing Reach
YA SR - XY . BT

TAM: 3 billion gamers / 4.7 billion telco users
MIBET Y. 3010k Iu s/ 47/ B s P

Telcos pay 80% to 50%
of the revenue to
Swarmio.

HLA5 A A K 80% 2]
50% N AT 25

Swarmio,

Telco users pay for a monthly
subscription ($3 -

S5 per month) and buy items in
the store using mobile payment
channels.

LS SO H T 9% (6
H($3-85) , FHEMBRISAT
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Ember Store:

* Direct partnership with game
publishers / 5 KAT /I B AAE

* Share the profit with the telco. We keep
50% - 80%. / 5 HIE A 43 F U ad. Al
TR $50%-80%.

Ember Hub Membership: / Ember
Hub Membership< 17 :

« Recurring Revenue / £ & IO

* $3-$5 per user per month / &N AR $3 -
S5

* Share the revenue with the telco. We keep 50%
-80% / SHUE A T FUIN . FATIR B 50%-
80%

Ember Pay:

* Regional mobile billing services: DCB, ewallets,
local PSPs / X I8 #5 511 2 k%5 DCB (E iz
BRI . BT, AHipSP

* Enable publishers, developers and partners to
monetize telco users /I RATRI JF R E1E
SGRIAPNGEREVEDRE=Sat $5

* 3% - 5% of all transactions for Swarmio / /5
SwarmioJli 58 % 113% - 5%

MULTIPLE REVENUE STREAMS
2 IR

Beyond Gaming: / J#XRZ 7h:

* Metaverse, 5G, |OT, Drones, Self Driving Cars,
etc./ JLFH - 5G. WM. TTAHNL. H
BB GE

* Enable monetization of telco users / M\ HLE H ' &
SRR

* Provide low latency hosting / £ A% 2E1R F 41,

* Enable efficient user acquisition via telcos' marketing

channels /I8id S AR RS HEE, L&
BT P 3R

Future Ember Apps: / KRR
EmberSFHfE/F:

* Develop / Acquire more gaming ecosystem
applications to monetize telco users / F /& /W
T2 AR A RGN AR Y LLd e FUE B P
el

* Ember TV, VPN, Arcade, etc. / Ember TV, VPN,
Arcade®

Ember Edge:

* Monthly recurring revenue / & H 4 H RN

* Low latency edge cloud hosting for game
developers and publishers / i 3% H- & i Al
RAT P AR IE IR A & = 4B IR 55

* Revenue share model with telcos / 5 Hi

EYALIEILE NG 957 Sav
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3-STEP GROWTH STRATEGY / = D B ik g

Well positioned for capturing and monetizing massive telco user base / £ IS HUIE K FEAS
F P S AR T

STEPO1 / 5815 STEP 02 / 22b STEP 03 / 35

Sign up Telcos /

EBEATAY Monetize / 2231

» Aggressive sales plan to target the » Enable gamers to buy in-game items in
telcos in Latin America, Asia, Africa and the Ember Store using mobile payments.
the Middle East. / X7 T 3290, . / Bt AEEmber i 5 5 S 3 A S
FEPHAT b 2= 10 X F) AT 2 ) i s AR AR Y W H A i o
BRI - Convert the registered users into

« Establish Ember Hub, Store, Pay and premium subscribers. / ¥y3: /i H
Edge within the telco's region. / 7£Hi PR BT R P o
53] P EHR X 2 3. Ember Hub,

Store. Pay Fl1Edge,

2021 2022 2022/2023 g swarmiomedia



STRONG SALES PIPE

ik K )

250M

our current sales pipeline and signed contracts, we

expect to sign telcos with an aggregate total of 250M
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LINE AND ENORMOUS GROWTH OPPORTUNITY

SSISSERII]

Telco Users

2.5/ EBAE P

Telcos are continuing to adopting our solution. With

captive user base in 2022.

HUE 2 AR GR SR BATRI MR R T 58 FEAE AT

— T P YN A

EWN:IELE ) R

TELCOS ARE ADOPTING OUR SOLUTIOIN
FLAE 2\ IEAE R F AT A TR 7 58

liid_

2.19B Gamers
21.9ZIFFRITHK

RARA

70% Young People
70%5E2 N

Our initial target regions have a 70% younger

We are targeting the regions where
the 2/3's of the world's gamers live:
Latin America, Asia, Africa and the
Middle East. / AT H brse tH 57
23RBS AR I HLIX s L
. W, JEPAIR AR

population (compared to 46% in North
America) with very low credit card penetration.
Huge opportunity to monetize them with
telcos' billing channels. / 34 1&5A] ) H brith
XH70%FERN GHILS, J6EA

HAarf A SEREEMOSEZN SR, RAOIFHE 46% ) , EFHE R ZAEEAL. R BEA
2022 5% B2 51 H P RET A AR &2, A (2 U B B RIRL 2

Source / K& https://newzoo.com/
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NYSE: SE
Market Cap: $87B USD
Hif: 870123 7T

Sea engages in the digital entertainment,
e-commerce, and digital financial service
businesses in Asia, Latin America, and
internationally. It provides a digital
entertainment platform for users to
access mobile and PC online games, as
well as eSports operations; and access to
other entertainment content, such as
livestreaming of gameplay and social
features, such as user chat and online
forums.

SeafE LY $7 A AR M F 1 IR
LR S5 ANy e R gl 55, SR T

—AMCF BRI G, B U Bl

ANPCHi AE LR R LA S L7388, ik

FP 05 I AR IR IR A, L iy X EL A%

LR P R A 2R TR S5 A A T fE o

PUBLICLY TRADED COMPS
EHiaF

Gkamai

NASDAQ: AKAM
Market Cap: $18B USD
ifl: 180{Z.3E7T

Akamai provides cloud services for
securing, delivering, and optimizing
contentand business applications over
the internet in the United States and
internationally. It also provides edge
compute solutions to enable developers
to deploy and distribute code at the
edge.

AkamaifE 3 [E F e ER$EME S IS, A
PRI A3 AR AL BN _E 1 N 22 A0
AR, SRt IA ST BRI T R,
%9‘?75&%/\)’% RELEIH 208 A5 kAR

fastly

NYSE: FSLY
Market Cap: $3B USD
T{E : 301230

Fastly operates an edge cloud platform
for processing, serving, and securing its
customers’ applications in the United
States, the Asia Pacific, Europe, and
internationally. The edge cloud is a
category of Infrastructure as a Service
(laaS) that enables developers to build,
secure, and deliver digital experiences at
the edge of the internet.

Fastlylz' 5% —MNL% = Fa, HT4a
B, RSARPEEE. AR BN
FEBr L& AR . 1%
FEHERN SR IR S5 (1aaS ) )—AMK

Wl AEH R REEAE BRI AT
PR FNAZAT TR

Z

NYSE: SKLZ
Market Cap: $1.7B USD
mifE: 17423E7T

Skillz operates as a technology company that
enables game developers to monetize their
content through fun and fair multi-player
competition. The company primarily
develops and supports a proprietary online-
hosted technology platform that enables
independent game developers to host
tournaments and provide competitive
gaming activity to end-users worldwide.

Skillzf2 —ZFXBHE A F], fEdRIT K fE
AT A (K 2 B S B M AATT ) Y
BRSPS T EEIFRMSFF %
T HAELFTE BTG, AL PRI T
KT RESS TP AR R ) Bk AR 2 P 4R A1k
Se R RRIE Bl o
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Vijai Karthigesu
CEO

HRIITE

Vijai is a serial
entrepreneur,
innovator, and a
thought leader in the
fields of telecom
networking and
decentralized
computing
technologies with 20+
years of industry
experience.

Vijaise — (LS
. A, WG
R 28 A BT SRR
Ak ) AR AT, A
H0ZFHUTIEL .

Sorin Stoian
CTO

ERBRE

Sorin is a creative and
results- driven IT
architect with 20+
years of experience in
IT infrastructure, Cloud,
software defined
technologies, agile
software development,
and IT security.

Sorins&—1 & A Ali
JIRLLZE SN T 1
ITHER)H, LEITH:A
Wit = ke X
HAL BRI R
T %2 HA20%
FE L .

Kyle Appleby
CFO

HREMEE

Kyle has been the CFO
for numerous
companies, listed in
Canada, US and
London and has
extensive experience in
financial reporting,
IPOs, fund raising, and
corporate governance.

Kyle ¥ 4HAE2 SXAEN
TR, REMEHE
T2 = (K T 55
B, EMSHRE. B
RNTFEENE . FF B
NFNAETT A F
= IZL.
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MANAGEMENT TEAM

ZiIN

Al

Jonathan Visva
CAO

BRERE

Jonathan has more
than 25 years
accounting experience
working in Canada and
the US. His experience
covers multiple
business verticals in
companies ranging
from start-ups to
enterprises.

Jonathan E INE A
EEFHBIL25FEM &
T TAELL, Wi T
AT 23 5] B AL
Z ANk 55 T H AU,

Tesh Kapadia EVP,
Sales

HEPITRIEE

Teshis an
accomplished telecom
sales executive with
more than 25 years of
proven sales
experience across the
globe. Heis also a
frequent speaker in
telecom industry
forums.

Teshs&— LRI HIH
G ETE, fEak
AT I 254 1) i
HERLY, h&EEWE
S TSR B,

N

John Smith EVP,
People

ABPTRIBR

John is an accomplished
executive with more
than 35 years of proven
business strategy and
sales management
experience across
multiple geographies.

JohnsZ — LI
&, fEZ XA
R 354 Y Y 55
A R A5 P22 0

Aseef Khan VP,
Gaming

WORR =B

Aseef has grown and
advised multiple
companies within the
FinTech, MarTech,
Entertainment and
Video Gaming
industries. He is
passionate about new
technologies and video
games.

Aseef N &R . &
BRI A
ESSENANINEZ UN
AP T K AR 2SN
RS, KRR
IR E R 70 T TN
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Vinicius Esteves SVP,
Monetization

IR SR B

Vinicius is an industry
expert in mobile
payment, direct carrier
billing and mobile
marketing. He has 20+
years of mobile
payment industry
experience acrossthe
globe.

Vinicius:2 #5332 4
BEHBERTT R
BT AT
K, {EAERIEHIAH
202 F MR BN AT
GRIAZL R
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BOARD OF DIRECTORS & ADVISORS
EH ZF- 2 R JBn ]

Vijai Karthigesu
CEO, Director

HRHTE, B

Vijai is a serial entrepreneur,
innovator, and athought
leader in the fields of telecom
networking and decentralized
computing technologies with
20+ years of industry
experience.

Vijaie — LS AL E . Al
I R T B e
SR AR A EAR A, $
H20ZF AT IEL

Larry D. Taylor
Board Chair

EHSER

Larry is an experienced Board
Chair for several publicly traded
and private companies. Larry is
also an experienced former CEO
with a strong track record. As a
former Managing Partner at
Ernst & Young, Larry also has
extensive management
consulting experience.

LarryE*LL 2L A R
*E, T%%J:Tﬁ/\—ﬁﬂﬂx
NAEUEER, R—MaKF
& IR E B RIFH
WIE, VERZKeTH g
SR EHE AN, EWE
FEMEEERELE .

Andrew Ray

Director §$

Andrew is vice president of
investment at Nova Scotia
Innovation Corporation,
where he oversees the
organization’s venture
capital activities, and serves
as managing director of the
Nova Scotia First Fund.

Andrew;&Nova Scotia
Innovation Corporation ] #%
TR, ATUZA AW
RS TES, FERLE
Nova Scotia First Fundf¥]

David Sharma

Director §§

David is a global leader with
more than two decades of
executive and board experience.
As aformer telecom executive,
David supported a multi- billion
dollar P&L for the digital
transformation of multinational,
telecom, cloud and content
companies.

David & A i 204F m
FMEF LR S H,
fEN— AT E Y, NEEE
NHEN BE. SRR AER
A R A SR 5
S RS

Malcolm Smith

Advisor i

Malcolm Smithis CEO of West
Harbour Capital. Malcolm has
over 20 years of experience in
capital markets on both the sell-
side and buy-side. Prior to
founding West Harbour Capital,
he was the CFO, CCO and a
financial analyst at EdgeHill
Partners.

Malcolm Smith;&West Harbour
Capital 1 & EHATE, fERA
T3 S 7 RS2 J7 #CA 20
EMAL, TR West
Harbour CapitalZ 7, &1L
EdgeHill Partners$EAF- 1 & It
ﬁﬁ\ H S E A%
l o

Yoganathan Ratheesan

Advisor &)

Ratheesan is one of the three co-
founders of Lebara. Founded in
2001, Lebara is a privately held,
award-winning telecoms business,
offering products and services in
communications, entertainment and
financial services.

RatheesanzLebaralf] =17 3L [ 61
B NZ . Lebaraff 7. F-20014F,
XK IBIRR R IAE A Ak,
FRALEG . BARAIERARSS 7 TH
HIP= S AR S o
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As of November 15, 2021
#E2021411H15H

CAP STRUCTURE

iENEY

15

Share price (at RTO financing) $0.35 Shares outstanding 97,846,878
SR (FE S rl A b Tl R B 5T ) CRATIRE
Market cap $34,246,407 Options / #H#%($0.23 - $0.40) 18,737,383
[
Fully diluted market cap $42,031,548 Warrants / NEZBLIE ($0.17 - 50.58) | 3,505,877
e A A T Fully diluted / 524> v 5 4k 120,090,138
Net cash / {#3i 4> $6,331,000

Insider ownership / W AN LHil |34.18%
Enterprise value / A $31,724,622
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