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Disclaimer / %51 7= Bl

The information contained in this investor presentation (the “Investor Presentation”) and any other materials provided by Think
Research Corporation (“Think Research” or the “Company”) is intended for your confidential use only and is presented solely for
discussion purposes. This Investor Presentation and any other materials provided by Think Research are not intended as, and do not
constitute, an offer to sell or a solicitation of an offer to buy any security, and should not be relied upon by you in evaluating the
merits of investing in any securities. This Investor Presentation is not intended for use by any person or entity in any jurisdiction or
country where such distribution or use is contrary to local law or regulation. All information and data provided in this presentation is
strictly private and confidential. Distribution of this Investor Presentation by you to any person is unauthorized and any disclosure of
this Investor Presentation, in whole or in part, by or to any person in any medium whatsoever, without the prior written consent of
the Company is prohibited.

This Investor Presentation contains information pertaining to the business, operations and assets of Think Research and its affiliated
entities. The information contained in this Investor Presentation is provided as at February 1, 2022, except where otherwise
indicated, and is subject to change without notice. The Company believes the information contained in this document to be reliable
but makes no warranty or representation, whether express or implied, in respect of, and assumes no legal liability for, the accuracy,
completeness or usefulness of any information disclosed. Any estimates or other views expressed in this document are based upon
current management estimates, market conditions, and/or data and information provided by unaffiliated third parties, and are
subject to change without notice.

All currency values are denominated in Canadian dollars unless otherwise specified.

Market and Industry Data

This Investor Presentation includes market data and forecasts that were obtained from third party sources, industry reports and
publications, websites and other publicly available information, as well as industry and other data prepared by or on behalf of the
Company on the basis of Company management’s knowledge of the healthcare and technology industries and the economy
(including management's estimates and assumptions relating to those industries and the economy based on that knowledge) or to
validate industry assumptions, management studies and estimates. The Company believes that the market and economic data and
forecasts presented in this Investor Presentation are accurate and, with respect to data prepared by or on behalf of the Company,
that its estimates and assumptions are currently appropriate and reasonable, but there can be no assurance as to the accuracy or
completeness thereof. The accuracy and completeness of the market and economic data and forecasts presented throughout this
Investor Presentation are not guaranteed and the Company makes any no representation as to the accuracy of such data or
forecasts. Actual outcomes may vary materially from those forecast in such third party reports or publications, and the prospect for
material variation can be expected to increase as the length of the forecast period increases. Although the Company believes it to be
reliable, the Company has not independently verified any of the data from third party sources referred to in this Investor
Presentation, analyzed or verified the underlying studies or surveys relied upon or referred to by such sources, or ascertained the
underlying market, economic and other assumptions relied upon by such sources. Market and economic data are subject to
variations and cannot be verified due to limits on the availability and reliability of data inputs, the voluntary nature of the data
gathering process and other limitations and uncertainties inherent in any statistical survey.

Financial Outlook

This Investor Presentation contains financial information and projections which may be considered to be in the nature of a “financial
outlook” under applicable securities laws. The Company and its management believe that such information and projections are
reasonable as of the date hereof. The Company cautions that such measures are based on management's current views, strategies,
expectations, and forecasts, based on information currently available to the Company and on assumptions the Company believes
are reasonable.

The financial projections were not prepared with a view toward compliance with IFRS and have not been examined,
reviewed or compiled by our accountant. These projections and any other financial outlook included herein have been
approved by management of the Company as of the date hereof. Such financial outlook have been provided for the
purposes of presenting information about management's current expectations and goals relating to the development of
the business of the Company and should not be relied on for other purposes.

The financial outlook is highly subjective and subject to numerous risks and assumptions, including the risks and
assumptions set out below. Should one or more of these risks or uncertainties materialize, or should assumptions
underlying the financial outlook prove incorrect, the Company's actual financial position and results of operations may
differ materially from management's current expectations and, as a result, actual performance may differ materially
from the financial outlook set out in this Investor Presentation. The Company disclaims any intention or obligation to
update or revise any financial outlook, whether as a result of new information, future events or otherwise, except as
required by applicable securities laws.

Forward-Looking Statements

Certain statements contained in this Investor Presentation may constitute “forward-looking information” within the
meaning of applicable Canadian securities laws. Such forward-looking statements in some cases, can be identified by

terminology such as “may”, “might”, “will", “could”, “should”, “would”, “occur”, “expect”, “plan”, “anticipate”, “believe”,

“intend”, “seek”, “aim”, “estimate”, “target”, “project”, “predict”, “forecast”, “potential”, “continue”, “likely”, “schedule”,
“potentially” or the negative thereof or other similar expressions. All statements, other than statements of historical fact
included in this Investor Presentation, may constitute forward-looking information within the meaning of applicable

securities laws.

Forward-looking information in this Investor Presentation may include, but is not limited in any manner to statements
with respect to: business goals and strategy; estimates regarding increased global healthcare expenditure; expectations
regarding results to be achieved by the Company as a result of acquisitions completed by the Company; projected
financial results including, among other things, forecasted revenue for the Company for the fiscal years 2021 and 2022
(including expectations relating to the elements of the Company’s revenue), and projected gross profit and gross margin
for the Company for the fourth quarter of fiscal year 2021; expectations regarding growth of the business of the
Company and the growth strategies and priorities proposed; the Company’s focus on integration of recently acquired
entities and assets, product development and marketing, and increasing sales capacity; expectations regarding use of
predictive analytics and digital decision-making assistants in healthcare; expectations regarding the use of our solutions
and technologies in healthcare systems; and expectations regarding our technology’s efficacy.
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Forward-looking information is necessarily based on assumptions, estimates and opinions that the Company considered appropriate
and reasonable in the circumstances. Forward-looking information is based on certain assumptions and analysis made by the
Company in light of management's experience and perception of historical trends, current conditions, expected future developments
and other factors it believes are appropriate, including but not limited to: COVID-19 does not materially shift the long-term strategic
priorities of prospective and existing customers over the next two fiscal years; COVID-19 does not have a material impact on the
Company'’s operations over the next two fiscal years; economic recovery is experienced following the COVID-19 pandemic, and the
timing of such recovery; the Company does not experience material delays in accounts receivable over the next two fiscal years; the
global political climate does not change the purchasing patterns of current and prospective international clients; the Company’s
solutions remain accessible to existing and potential customers 24 hours a day, seven days a week, without interruption or
degradation of performance, over the next two fiscal years; the Company’s solutions evolve in lockstep with market demands for
clinical decision support, connectivity tools and clinical services over the next two fiscal years; expectations for continuing to build out
high quality, recurring revenues from top-tier health system clients; the trend towards digitalization will continue to be a strong
driver in adoption of healthcare technology providing a positive backdrop for growth; the clinical research industry continues to
experience significant growth; no significant churn occurs with any customers of the Company; the Company, including its acquired
entities are able to maximize billing, address critical gaps in primary care, increase cross-sell opportunities and offer new and
innovative digital care solutions to patient and client networks; the Company’s products and solutions will be accepted by the
market; the Company will be able to secure and maintain partnerships with electronic medical records (EMR) vendors, content
providers, delivery partners and complementary technology vendors; the evolution of the Company’s solutions over the next two
fiscal years enhances product stickiness and eases retention of its current client base; current Company product offerings are
consolidated in FY 2022 to include only integrated solutions, reducing unnecessary spend; the Company pipeline of global EMR/ HIS
partners continues to grow over the next two fiscal years; the Company'’s sales cycle is shortened due to global EMR / HIS partners
and related partnerships with clinical best practice organizations; revenues from clinical research account for a majority of FY 2022
revenues of the Company; revenues driven by SaaS license fees and highly reoccurring technology revenues comprise approximately
41% of the Company’s revenues in FY 2022; the Company’s software development and data management capabilities allow for the
delivery of new product features and the delivery of more data to customers; there being no material adverse changes to the access
and cost of open software products developed by third parties that are utilized by the Company; there being no material variations in
the legislation and regulation of healthcare and health care professionals in Canada and the regulation of electronic medical records
as it affects the business of the Company; the Company realizes anticipated synergies and cost savings from integration of acquired
entities and assets; BioPharma revenue increases in FY 2022 as a result of expanding electronic data capture as a SaaS offering to
clients for the continuous analysis of stored data; virtual visits are adopted using telemedicine software of the Company, and other
revenue synergies are created as a result of cross-selling opportunities and gaining larger share of customer wallet; the Company is
able to sufficiently hire staff for the forecasted growth, and no significant members of the Company leave that would affect the
forecast; the Company has sufficient capital and liquidity for capital expenditures and working capital purposes to operate the
business and support future business growth; there is no significant movement in foreign exchange rates that negatively affects the
Company'’s revenue; inflation remains stable and does not increase significantly which could put negative pressure on the margins of
the Company; gross margin increases as a result of improvements made and as part of synergies realized by the Company; the
Company has strong organic growth which increases margins; organic growth of the existing business line increases by
approximately 20% compared to estimated fiscal year 2021 results; and the Company meets all bank covenants with its existing
lender. Although management of the Company believes that the assumptions and expectations reflected in such forward-looking
statements were reasonable when made and represent the Company’s internal projections, expectations and beliefs as of the date
hereof, such assumptions and expectations are inherently uncertain and there can be no assurance that such assumptions or
expectations will prove to be correct.

Forward-looking information involves known and unknown risks and uncertainties that may be general or specific and
which give rise to the possibility that expectations, forecasts, predictions, projections or conclusions will not prove to be
accurate, that assumptions may not be correct and that objectives, strategic goals and priorities will not be achieved. A
variety of factors, many of which are beyond the Company’s control, may affect the operations, performance and results
of the Company, and could cause actual results to differ materially from current expectations of estimated or anticipated
events or results expressed or implied by such forward-looking statements. Such factors include, among other risks: the
risks described in the “Risk Factors” section in the management's discussion and analysis of the Company for the three
and nine months ended September 30, 2021; the Company's operations, including the ability to carry out clinical
research studies, may be interrupted by the COVID-19 pandemic or other public health measures; that the Company’s
financial or operational projections relating to the business of the Company or the industries in which it operates may be
inaccurate; anticipated growth in the businesses of the Company, or the industries in which it operates, may not
materialize or may vary from the Company’s projections; the Company may not successfully integrate acquired entities
or assets; the cost savings realized from the acquisition of entities and assets may differ from those anticipated by the
Company; changes in business strategy may occur; the Company may not successfully execute its planned business
strategy; the Company may not manage growth effectively; the Company may not hire or retain key personnel in order
to achieve its growth strategy; demand for services offered may differ from the Company’s projections; changes in public
and consumer preferences may occur; the Company'’s capital requirements and liquidity needs may exceed its available
resources; fluctuations in interest rates, inflation and foreign exchange rates may differ from management’s
expectations; monetary policies, business investment and the health of local and global equity and capital markets;
management of liquidity and funding risks; loss of partnerships or contracts with customers, vendors, contractors, or
other organizations; changes to provincial payment models; risks related to the Company’s technology or ability to
maintain its products; operational and reputational risks; changes in government regulation and legislation, including
changes in tax laws or with respect to health care and health care professionals in Canada and the regulation of
electronic medical records; and the Company’s success in anticipating and managing the foregoing factors. If any of
these risks or uncertainties materialize, or if the assumptions underlying the forward-looking information prove incorrect,
actual results or future events might vary materially from those anticipated in the forward-looking information. The
factors and assumptions referred to above should be considered carefully by readers. Although the Company has
attempted to identify important risk factors that could cause actual results to differ materially from those contained in
forward-looking information, there may be other risk factors not currently known to the Company or that the Company
currently believes are not material that could also cause actual results or future events to differ materially from those
expressed in forward-looking information.

There can be no assurance that forward-looking information will prove to be accurate, as actual results and future
events could differ materially from those anticipated in such information. Accordingly, readers should not place undue
reliance on forward-looking information. The forward-looking information contained in this Investor Presentation
represents management of the Company’s expectations as of the date of this Investor Presentation (or as the date they
are otherwise stated to be made) and are subject to change after such date. The Company disclaims any intention,
obligation or undertaking to update or revise any forward-looking information whether as a result of new information,
future events or otherwise, except as required under applicable Canadian securities laws. All of the forward-looking
information, including the financial outlook, contained in this Investor Presentation is expressly qualified by the
foregoing cautionary statements.
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Cautionary Note Regarding Non-IFRS Measures

This investor presentation makes reference to certain non-IFRS measures. These measures are not recognized measures
under International Financial Reporting Standards (“IFRS”), do not have a standardized meaning prescribed by IFRS and
are therefore unlikely to be comparable to similar measures presented by other companies. Rather, these non-IFRS
measures are provided as additional information to complement those IFRS measures in the Company’s financial
statements by providing investors further insight into the Company's results of operations from management's
perspective. The Company’s definitions of non-IFRS measures used in this Investor Presentation may not be the same as
the definitions for such measures used by other companies in their reporting. Non-IFRS measures have limitations as
analytical tools and should not be considered in isolation nor as a substitute for analysis of the Company’s financial
information reported under IFRS. The Company uses non-IFRS financial measures, including “EBIT”, “EBITDA”, “Adjusted
EBITDA”", “pro forma revenu ‘pro forma EBITDA" and “pro forma Adjusted EBITDA” to provide investors with
supplemental measures of its operating performance and to eliminate items that have less bearing on operating
performance or operating conditions, highlighting trends in the Company’s core business that may not otherwise be
apparent when relying solely on IFRS financial measures. Specifically, the Company believes that Adjusted EBITDA, when
viewed with the Company’s results under IFRS and the accompanying reconciliations, provides useful information about
the Company’s business without regard to potential distortions. By eliminating potential differences in results of
operations between periods caused by factors such as restructuring, impairment and other charges, the Company believes
that Adjusted EBITDA can provide a useful additional basis for comparing the current performance of the underlying
operations being evaluated. The Company believes that securities analysts, investors and other interested parties
frequently use non-IFRS financial measures in the evaluation of issuers. The Company’s management also uses non-IFRS
financial measures in order to facilitate operating performance comparisons from period to period. As required by
Canadian securities laws, the Company reconciles these non-IFRS financial measures to the most comparable IFRS
measures.

“Adjusted EBITDA" adjusts EBITDA for non-cash stock-based compensation expense, gains or losses arising from
redemption of securities issued by the Company, asset impairment charges, gains or losses from disposals of property and
equipment, foreign exchange gains or losses, impairment charges on property and equipment, business acquisition costs,
and restructuring charges.

“EBIT” means net income (loss) before finance and interest costs, and provision for income taxes.

“EBITDA” means net income (loss) before amortization and depreciation expenses, finance and interest costs, and
provision for income taxes.

“Pro forma Adjusted EBITDA” means Adjusted EBITDA for the twelve months ended with respect to the fiscal period
being referenced, adjusted for the impact of Adjusted EBITDA earned by companies and cost savings, as if the Company
had acquired such companies at the beginning of the fiscal period.

“Pro forma EBITDA" means EBITDA for the twelve months ended with respect to the fiscal period being referenced,
adjusted for the impact of EBITDA earned by companies and cost savings, as if the Company had acquired such companies
at the beginning of the fiscal period.

“Pro forma Revenue” means revenue for the twelve months ended with respect to the fiscal period being referenced,
adjusted for the impact of revenue earned by companies, as if the Company had acquired such companies at the beginning " think )

of the fiscal period. TSXV: THNK | OTCQB: THKKF




Think Research is a global technology company whose mission is to organize the
world’s health knowledge so everyone gets the best care. / Think Research & —%
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We do this by delivering the latest clinical knowledge to the bedside so everyone
practices the latest medicine. / ZAT T4 &8 B IIm PR EHRAL 2 BI PR, A N#fRE
FH 2l 508 = 5 5 1%

We capture, manage, and deliver critical data in one place,

making us.../ JATE— DRI EEARMOEESE, ERAIT8N. ...

an essential data service for clinicians everywhere. / &G K
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MORE THAN 300K 200+ RESEARCH CLIENTS
CLINICIANS & 13,000 AROUND THE GLOBE /#ifi&
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~50% 2022E Revenues
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50%ER*K (1 20224 BB ¥ sAMER
+15% ORGANIC ~39% TECHNOLOGY
GROWTH / +15%/F8 REVENUE / ~39%H$%
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(1) Source: Capital IQ (CAD) / >kiJ: Capital IQ (CAD)
(2) All figures are based on the 2022E, technology revenue consists of SaaS and highly reoccurring revenue / T4 $df # & 3 T 20224E ifdhi, %
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Leadership Team /
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Think Research was
founded in 2006 to solve

problems that doctors
face every day and has
been commercializing
solutions since 2014. /
Think ResearchiR3F

20064, BHEMBRELFGR
HERI B, FEM201445EFF
MR R T R4 .

Sachin Aggarwal

Chief Executive Officer / BEHITE

® Recruited as CEO in 2010 / T 201044 15 A AT

@ Board member of the Council of Canadian Innovators / N5 K il 35 % 25 7 22 11
HH R

e MBA from the Rotman School of Management / %'/ & % 1 2% [ 1T 75 8 B A -1
B2

® Law Degree from The University of Toronto / £ 465 K2EiEE AL

® Associate, Torys LLP / Torys LLP&fk A

e Deputy Chief of Staff, Office of the Leader of the Opposition / 2% 5t 45t 712
EREIFEK

John Hayes
Interim Chief Financial Officer / IEN B EM%E

e Former CFO at CarltonOne Engagement, Natraceuticals and
Rand Worldwide / ¥ fT-CarltonOne Engagement. NatraceuticalsfIRand
Worldwidef) & i 14 55

e Former President at Engineering.com / Engineering.com i & %

e Chartered Professional Accountant / Rl 211 ifi

e MBA from Carnegie Mellon University / - P 5 M5 [ k2% T 75 & A -1 22 47

® Recipient of Henry Ford Il Scholarship for highest academic standing / Henry
Ford I i 2 R AL A 27 B iR A

Mark Sakamoto
Executive Vice President / $U/TBI B3

® Former Executive Manager for the Canadian Broadcast Corporation / %
K HE A A HTHAT & B
e Best-selling author, Forgiveness: A Gift from My Grandparents / ##514
(R KEEMEIHIAY ) (Forgiveness: A Gift from My
Grandparents) #I/E#
e Law Degree from Dalhousie University / ik /R 52 8 K22 2407
By thinkresearc
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Board of Directors / 8

%g:% Dr. Eric Hoskins /@t

Chair, Board of Directors / X4k fE

e Partner, Maverix Private Equity / Maverix Private Equity
ERAUN

e Former Ontario Minister of Health and Long-Term Care
I E-ON - MEEVIRS GEabiEIES

e Former President, War Child Canada / I K/ 4+ )L &
A 23T F

e Order of Canada award recipient (2007) / Jn& K h &3k
B# (20074

Cindy Grey Barry Reiter Abe Schwartz Kirstine Stewart Richard Wells
Founder, 5 Quarters /5 Senior Partner, Technology & Founder, Former VP, Chief Financial Officer of Waterton
Quartersmk Media Group at Bennett Jones LLP Schwartz Technologies / Schwartz Twitter North America / mﬁ Global Resource Management, Inc.
Investor Relations / ${HR / at Bennett Jones LLPEERRIIE TechnologiesBIBA BER / Waterton Global Resource
E ﬁmﬁ-{k)\ Management, Inc.
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The Knowledge Problem / #nif ]
=
1: Explosion in Medical Data / &7 $t¥ B 1E P K

Clinical knowledge and patient information is lost at
the point-of-care in an avalanche of unstructured data.
[HEREARSS M B E S, ImARERA S EE BT
FE AR

2: Providers Can’t Keep Up / it N 5 ERAS |
It takes 17 years for best practices to reach the patients
that need them. / ¢ SE Bk 5 E2 174 ()N [A] 4 RE 28 77 22 e
(N]iupsE i

Our Data Solves the Knowledge
Problem / RATRIEIE B T 50 5 &R

We structure and prioritize data into usable knowledge.
We deliver it to mission critical activities in real-time.

We enable new and better connectivity. / 3 1 45
RSB BT R AR . FRATTHE B SRR S A 25 R AT
G sl . FRATSEIL T B AR BE 4 1 E

Source: Tackling Wasteful Spending on Health, OECD / ¥
PR R DATTHRNR BT, SaHN

Solving this problem
globally saves health
networks $1.7T per year /

FEETRYE B A AR eIX A ] 7R
FETUNETME T
S1.751e%E &

Medical 2314
knowledge Exabytes
doubles every LT
two months / &2
SIREEAS H B8
153
Exabytes/ 5

ZOli
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Key Data Platforms Underlying our Solutions / X RAIM

I RERBHEHET- 6

Think Research has been building a broad clinical solutions platform that services 300K clinicians across multiple patient-facing departments in more than 13,000
health facilities located across 8 countries. Recently, we have expanded by acquiring a clinical research organization (CRO) research platform that serves over 200
pharma organizations globally. / Think Research— EL{E## . —N Z IR IR 5 5P &, A (e84 E X+ 13,0002 K R y7 MUK A 22 /N1 [ 25 18 1130 75 £ i
IREEAEFBEIR S B, FRATEBIE— NIRRT R AL (CRO) WERFEF KT, %76 NEER2002 FHI 25 H SR IS5 .

Clinical Solutions / Il AR i1k /7 %= Research Solutions / W T it th 7 &

300,000+ Clinicians in . .
13,000 Facilities Licensed / 200+ Pharma Companies Licensed /

13,000 F ALK #1300,000% 4 I /R EE A 200 525\ &) A

Managing patient journeys for clinicians /

Dol R B A A B AR iR

1

1

1

1

1

1

1

1 1

1 . ! N
! Knowledge / &IiR | Generates data for
1 Digital clinical decision support tools & 1 enerates data for >
1 1

1 1

1 1

1 1

1

1

1

1

1

1
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Pharma Research / EZHFHR
CRO to generate new evidence for novel drug
and vaccine development / Jy¥# 25 FE 1 IT K
PRALHHIESE IR KRB FL 4128 (CROD

N 4
point-of-care best practices / £ Il K i P@h%’;g%irisgfg%/ H it
S8 S T LRI 0 5 s

Learning / %3] |
Virtual Learning Management Systems for :
Clinicians (MDBriefCase) / Ilfi R4 22 3] 1
‘& £ 4 (MDBriefCase) :
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The Clinical Knowledge Lifecycle / IgREIRAE 4y E 3

persn

We continuously capture, manage, and deliver data that becomes essential knowledge for clinical practices / FATAWIIREL.

BUASEALEE, 82 B PR 52 s AN ] D g iR

Research Solutions / Point-of-Care Services / Connectivity Solutions / Knowledge Systems /
DI PP S PR AR SS BRI TT % MR ARG
Capturing and managing Point-of-care solutions Transactional software Learning systems and
data to generate new delivered through clients supporting patient journey / standardized clinical
evidence / SR HURIE BEEHR and Think network of clinics / R R AR AT 5 A decision support tools / 2
DA BGHTIE S L AN Thinki2 AT 2538 2] B GEANBR AL A e PR 1R 5

PR R TT R SHFTH
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Think Research is to healthcare what
Bloomberg: is to finance. / Think Research

it ERIT R HIE I BU R 2 AL I e Bl IR R,

—F.
T Vi
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T~/ L

1
-

gé | By thinkresearch
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R M -2<)
c B 8

d a top news provider of the 21st century. / 5341H4k 2 think:

comparative analogy to Bloomberg LP, the world's primary distributor of financial data an )
mberg LP) HATLLE, ORISR F B0 SR 4 R A2 L ISR TR (77 TSXVE THNK | OTCQB: THIKE



Who Licenses Us: / #rmRAi1E8R: Who Licenses Our Data:/ =

Health Providers(11k faciliti BE 37 (R {52 L 5 WA RATHIEE:
semeaTe ey e(ﬁ,(ooo%ﬁa%l)l les) / Bt RBRAR Research & Industry/Pharma (200k users)

[ WG TAb AR 25 (205

novo nordisk
OPiuPack  swoppeErs ¢
3 \i/ SANOFI v SANDOZ: .y %
Newti)luuﬂqnd Ontario Saya\ -
Labrador Health

o e
P oz, mcarsrx eHealth (i Allergan [ %s;Foon & orve (ZRERY

Preferred products for hundreds of blue chip healthcare companies. / 2%
BFBRERTREATNEE M.

We get paid to create essential clinical data. / FA7iE i 61 i # Bl AR ScE 3R 1545

We get paid to deliver data and data services to clinicians. / A 13 i i bk [ A= $2 B8 AAaE iR 55 K SRR .
We get paid to collect the data. / FA 1@ i et Fod A5 5 .
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Essential Data Case Studies / EZE X
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Ontario
Services
Program

Problem / |58

Clinician referrals to specialists
unstructured and ineffective. / IfiKE
WL KN LT TR

Solution / fRIH R

Deploying a system-wide Al-
driven eReferrals platform to
1900+ facilities across Ontario. / [
2 KHEAE 111900 Z WL IS 42 &
SN LRI B T52 &

Outcome / B3R

® +400K referrals/yr / +4A0F¥S/4E
® 96% perceived improvement in process

1 96 %AW NTRERR] T Sl

® 12% reduction in unnecessary consults /

WA 12% MR BERH

wdb ELDRICK ..Ll.
" PHf.nMACY

Ay Health we

Problem / 5%

Time consuming process to report on pharmacy incidents for front
line pharmacies. Insufficient data and insights available to

|mprove pharmacy practice. / [n]—£& 2 b5 15 25 2= i PR #E
o B 20 R A R TR G 2 2 SR

Solution / fRIRT R

Enable access to intuitive, cloud based incident
management system throughout the

UK Pharmacy group. / {5/~ 5% [E] 24 5 4E A g 0% 7 i) B
M. TR FEERS.

Outcome / B

756 hours saved per 500 incidents /500345756
AN

~30,000 hours saved per 500 incidents /4E500/NREER] S48
#)30,000M 8

Increase of incident reporting / ¥¢HR &I
Paper savings / & 869k

Oncology
Education

Problem / [kl &3

Cancer is a major cause of mortality and new oncology drug
approvals continue at a rapid pace. Oncologists have to stay
up-to-date on the latest treatment advances. / i /& 5 358
LR AN L, T R R 25 R AR R . iR AR
A AR BRI T E R 0«

Solution / fBRBTR

OncologyEducation.com provides rich, timely and
unbiased physician-authored resources to thousands
of oncology professionals worldwide via events and
peer-reviewed content. / OncologyEducation.comifiik
TSR FAT PR P 7R 1) A BR T T R 2l A
PR RO g L D R A 4R Y B

Outcome / BB

® |In 2021, more than 12,500 oncology professionals
globally registered for our Oncology Education
programs / 20214¢, £IRFHENT12 5004 MR EEI A B
BT RAT MR FEE R T H

® Augmented the platform with thousands of evidence-
based oncology resources / FI¥CATF-vH I8 GEH I 3L P %
REEFH

® Attracted leading international faculty of oncology
experts to author content / B3] H RSB ¥E 2 H
BURBRE A
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Growth Strategy - More Licenses, More RPU

/ﬁ&ﬁﬁ%—%gﬁ—fﬁ, EZRHPERA
(RPU)

€® Grow User Base by selling more licenses and users per
license / 38 i 4565 50 %2 B F A IF AN AT E O P Sk K H
JRE

€ Deliver New Content to create user stickiness an‘d Increase
revenue per user (RPU) / #2 B TN %, Ali& P AL IF
WhnEH Pl (RPU)

€ Monetize Users directly with third-party data and content
sources / JHIL S = J7 AN N 2RI B ) URCOR

B think oo
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Growth Priorities - Become More Essential /

HRMFTI-ZGE MEE

Expand Solution Footprint / ¥ KBEFR T REH

a) Within facilities - up sell and cross sell OR ER bed5|de -b pharmacy
S2E. Kb

55 wb (L fIPharmapod)

b) Among facilities: New IDNs (integrated delivery networks),
facilities within IDNs, gov't agencies / #l#) 2 [8]: FTHIIDNs (ZEE RS ML)
IDNNIHLA . BURFHLE

2. Strengthen Data / IIEREIE
a) Leverage skilled content developers (40 Doctors & Nurse Practitioners) / Fi| F 4
FGHINBEFFRANR (404 EARBPOLT )
b) Perform real-time user testing in owned clinics / 7£ EH 4 12 it #E47 S22 sk
C) B(e{:l/:elop new data sources (direct and partners) / JF & B HIEE R (ERBEAS1E
KA )

3. Add New Services & Solutions to the Platforms / N &N
%fmﬂﬁ%fﬂﬁ?‘y%ffi

ed modules through partnerships and R&D / it & /E A & 38 s

0, think
TSXV: THNK | OTCQB: THKKF
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Near-term Focus / iTHAE £

1. Complete integration and transformation of recent acquisitions /

58 RRRHE AN B 5 AR 2

a) BioPharma: mtegrate operations and digitally transform

processes / ¥& iz g M A UG AL
b) Pharmapod: complete integration & leverage undervalued

network / 5 R A AN FH A ARG A B 9 2%

2. Focus product development and marketing on creating cohesive,
consolidated and easy to understand solutions. / = M RNE
HPERBEAERREIN . SRR THEARIBRTRE.

3. Increase sales capacity and activities through both direct and

third-party channels. / ﬁﬁﬁ%ﬂ%—fﬁiﬁi@mﬁﬁ%ﬁhﬁﬂﬁﬁ

" think
TSXV: THNK | OTCQB: THKKF




Growing Recurring Revenue Streams / A B 2 5 W\ SKIR
2021A Revenue by Segment / 2022E Revenue by Segment/

2021 X0 TN TR 202248 258 T TR @

CS millions, FYE D ber 31%Y /(& /747, #1112 /431 H 1l
(C5 millions ecember 31%)/( - 7 K (C$ millions, FYE December 31%t) / (7 77417, #1612 /931 [ 1-144F)

C$47.8M
478077 mjo
B

Clinics, 31% / ¥, 31%

Technology,
39% / BB, 39%

m C$91.2M /

Technology, —
47% | Bk, 47%? 9120737t

ﬁ Clinics, 18% /5T, 18 %
"

|

The Company has completed a number of acquisitions to leverage technology platforms and diversify revenue streams, strengthen customer

PHERE S RTLNS

relationships and add high value customer monetization opportunities / AT B&58RT SWEE, DRABRTFAMBRLIBARE, WRERR, SNk

l

(1) Revenue Estimates from the Company / A</ &) (A A i1

(2) Includes Think Research Corporation SaaS revenue and highly reoccurring MDBriefcase revenue, post transaction / £13%Think Research Corporationft]SaaS¥t AFI%E 5 fa i 5 2 " thinkros
P fIMDBriefcaselt A

TSXV: THNK | OTCQB: THKKF
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Quarterly Revenue and Gross Margin Performance/

FERBWAFBHREZIH O

(CS millions, FYE December 31%) /
(F1 77017, #%12 /931 H 154

Q2 2021A Q3 2021A Q4 2021A Q1 2022A

Revenue increased in Q1 2022, as there was organic growth in the SaaS revenue stream and the PharmaPod
acquisition posted its first full quarter of results. / HFSaaSIARHIAE VL, T EHBEKIPharmaPod A% T HE—
A eBFERNLS, Prel2022E8—MEIRAEK.

By thinkrosoarch
TSXV: THNK | OTCQB: THKKF
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Canadian Digital Healthcare Peer Position / & K%+ 7 F4T B HuAL

Value Relative to Comparatives: TEV/NTM Revenue / fHX} T o] LE AR HIME: S E/AR K124 H I

LTM Gross Margins /
it 21240 H B %

By thinkresearch C- ) 0.60x1 34.3%
B ClowM0 QD ) 072x  26.1%

The Doctor Wil See You Now

@ Dialogue (D ) 149x  39.7%
“est we oo (D ) 221x  40.6%
vital (G ) 271x  709%

Note 1: All data, sourced as of June 06, 2022 from FactSet, except for TRC which is based on the year end audited financial statements and the June 06,
2022 closing share price / {£1: i di#i 222022466 H6 H, ¥k HFactSet, {HTRC/&:HE: AL L i1 4547 3E 202246 H 6 H M At LA -

B thinkios
TSXV: THNK | OTCQB: THKKF




Pu blic Hea lthca re Tech nology Peers / Lﬁim@ﬁﬂ&ﬁﬁﬂ&ﬁ Note: Market data as of June 06, 2022 / #¥: #%20224:6 H6 H ¥ ili % 21

Select Global Healthcare Technology Providers (in C$ millions) / # 7> 4 EREE 7 AR-A8 B AR AL N (BAr: B noe)

MARKET TOTAL ENTERPRISE NTM TOTAL IMPLIED LTM GROSS LTM TEV/TOTAL NTM TEV/FORWARD
COMPANY / A5 CAPITALIZATION VALUE LATEST / B3% Rf\zﬁ'\;;;g\* GROWTH MARGIN % /3t REVENUES / ¥%124~8 ;2:2?;\:&?:&
LATEST / BSrA IR BN RATE / S AriaHeR 124 5BAR Bl BN T

Veeva Systems Inc. (NYSE:VEEV) 36,615 33,056 2,891 17% 72% 13.70x 12.03x
Cerner Corporation (NasdaqGS:CERN) 35,149 36,061 7,688 0.47% 76% 4.95x 4.79x
Teladoc Health, Inc. (NYSE:TDOC) 7,004 7,937 3,342 48% 57% 2.95x 2.43x
Phreesia, Inc. (NYSE:PHR) 1,328 949 378 34% 50% 3.55x 2.94x
Health Catalyst, Inc. (NasdagGS:HCAT) 1,014 793 397 20% 32% 2.49x 2.17x
Ontrak, Inc. (NasdagGM:OTRK) 49 32 46 -42% 64% 0.43x 1.93x

Select Canadian Healthcare Technology Providers (in CS millions) / #843 INE KEET ARG N (A & no6)

NTM TEV/FORWARD

MARKET TOTAL ENTERPRISE NTM TOTAL IMPLIED LTM GROSS LTM TEV/TOTAL TOTAL REVENUE /3R

COMPANY / A CAPITALIZATION VALUE LATEST / B3¢ REVENUE / kR GROWTH MARGIN % /3 REVENUES / &124-H F124 A BV

LATEST / BESrARI Tl BRI 1240HBBA RATE / HerAtyisicr R12PHBRAR Belv B i/ B e

WELL Health Technologies Corp. (TSX:WELL) 817 1,246 550 514% 40% 3.09x 2.21x
Dialogue Health Technologies Inc. (TSX:CARE) 257 163 118 54% 39% 2.23x 1.49x
CloudMD Software & Services Inc. (TSXV:DOC) 155 144 191 581% 26% 1.41x 0.72x
Vitalhub Corp. (TSXV:VHI) 124 107 40 75% 70% 3.73x 2.71x

Data Source: FactSet / %45 >Kii: FactSet



Stock Chart (Since Apr 2021) / IR 2 K&K (H20214E4H)  Ownership Summary / fiT A BUSEE

Price / #t#&1
Shares Outstanding (M) BRITBER (B/3)

Enterprise Value (M) / #&V4HE (B ) 3
60 Day Average Trading Volume / 60 R #7325 &2

Note 1: Market data as of June 06, 2022; Source FactSet/7£1: #%202246 H6H iz %dE; HiFFactSet
Note 2: Source: Stockwatch / #£2: >Kif: Stockwatch

Note 3: Source: CaplQ and management prepared statements /7E3: Hif: CaplQAl % 2 g il (193K %

®

Individuals/

.‘ Insiders
E 27

Public and

thers

Key Events/Recent Transactions / J<#E 3 4-/1T #1785

Closed Date B8R B Type R& Target B#% Total Size MFR
Nov 4, 2021/ 202148118548 Acquisition BO# Pharmapod $1M/ $100%5

Sept 10, 2021 / 202149 H10H Acquisition W BioPharma $44.6M [ $44605

Jan 29, 2021/ 20214E1829H Acquisition W MDBriefCase Inc  $25.3M / $25305

Jan 29, 2021 /20214E1H29H Acquisition Wi Clinic 360 Inc $5.51M / $55L8

Dec 30, 2020 / 20204812 H30H  TSXV Listed TSXV_ETW

Dec 23,2020/ 20204E12§23H  Acquisition W HealthCare Plus $14.6M/ $14605

'gxslhlnk:-m--.m \
- THNK | OTCQB: THKKF



Boundless
Opportunity /¢
BR T AL

In 10 years, all doctors will
use predictive analytics and
digital decision-making
assistants in their work. / 7£10

TN, P BEAE TR AR S
FHTRI 1853 B F B PR SR B T

23

Think is an essential data service for
clinicians everywhere. / Think/& tt 5+

-l R BE A ) — I R B BAR AR ST -

Clients license our software. Clients license our
data. They all add new users to our database. /

BEPWH RN ZPTRITEE. il
BN BRATTHIHHE B Y B A o

The path to User growth: / FH J' 3%
K12
1. Grow user base / ¥ K FH
2. Drive RPU with new content/
FH o N s Esh & P RN
3. Monetize users with third-
party sources / F 58 =5 B A
I A ERA

What Bloomberg does for finance, we do for
healthcare. / ZIEH OISR FHR T/EIERBRI TN
Eﬁ%[mml{,g" "!hlnkh".t'.l" n

TSXV: THNK | OTCQB: THKKF
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Reasons to Invest / ¥ % # H

2022E 82% recurring / Discount to peers
reoccurring trades at a
1stmover revenue & ~50% fraction of
$1.7T problem / #—4 GM / 20224ET3H82% HIZ e B/ peer set /| SFRTHKATH, X
mﬁmﬁﬁwsu BB RIZI50%ERIE SRR FAT RS B — N5

Contact Mark Sakamoto / Bt Z&Mark Sakamoto

@ D +1-416-388-7119 ~gz Mmark.sakamoto@thinkresearch.com

B thinkresearch
TSXV: THNK | OTCQB: THKKF




